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A Fresh Perspective Leads to New Insights and Sales Tips 

As you know, I believe one of the most important keys to success 
and achieving your goals is being coachable. That applies to 
everyone, including the coaches themselves. With this in mind, I 
recently took my own Sales Process to the Sandler sales training 
organization to see if they might have anything to offer in terms of 

potential tweaks or improvements. I’m happy to report it was a worthwhile effort, and you can 
learn all the details by watching my new Advisors’ Academy video, which you’ll find right here in 
this week’s Income Insider.  

To give you a brief overview, I was pleased — although not surprised — to discover that my own 
process is so closely aligned with that of one of the leading sales training organizations in our 
industry. So much of what Sandler teaches is similar to what I teach, including even their focus on 
things like building rapport, categorizing prospects, and other elements of Neurolinguistic 
Programming (NLP). Even so, I did come away having gleaned several valuable tips around things 
like the importance of establishing the up-front contract before every meeting, making sure clients 
and prospects always feel okay, and using negative reverse selling.  

Once again, these are already things I focus on and stress in my own Sales Process. But hearing 
them taught and explained in different ways, with different terms and analogies, has given me 
more ammunition, as a coach, to teach them effectively to all of you!   

With that in mind, I again strongly encourage you to watch my newest Advisors’ Academy video 
here in the Income Insider.  

Have a great, productive week!  

Dave 
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